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AUSTRALIA

Brambles In The Weeds Over Plastic Indecision
Year-to-date results suggest Brambles is confidently navigating an inflationary environment, with price
recovery initiatives driving 8% group constant sales growth despite pressures.
-Price increases pay off for Brambles in year-to-date sales growth
-Offshore growth drove results, with CHEP Americas reporting sales growth of 13%
-Analysts largely agree a plastic pallets investment decision is key to the company’s outlook
By Danielle Austin
Third quarter results from Brambles ((BXB)) have demonstrated the company’s strong ability to respond to
inflationary pressures and maintain profit margins, delivering sales growth despite flat volumes year-to-date.
The company not only reported 8% constant sales growth year-to-date, but also upgraded its full year guidance
despite providing prior guidance just two months ago. Brambles now guides to full year sales growth of 8-9%,
from a previous 6-8%, and full year earnings growth of 6-7%, up from a previous 3-5%, as well as reducing cash
outflow guidance to a -US$300-350m range from a previous flat -US$350m.
With cost inflation impacting, sales growth is testament to Brambles’ price recovery initiatives and pricing
power, with ongoing price rises being implemented to offset inflationary pressures and recover higher costs,
largely from lumber and transport pricing.
With sales growth in Australia Pacific remaining largely flat in the quarter, growth in offshore regions drove the
result. CHEP Americas reported 13% sales growth, despite a -2% volume decline driven by cycling elevated
covid-driven demand in the previous comparable period. CHEP EMEA similarly reported 6% sales growth, while
net new business wins in all regions, but particularly the EMEA and Australia Pacific businesses, also served to
offset lower volumes from existing customers.
The market has responded positively to the company’s update, with brokers within our coverage largely issuing
increases to target prices following the results release.
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Investment indecision key to outlook
Investment in plastic pallets could remain on the cards for Brambles, with a decision expected by the end of
the financial year. The most recent commentary from company management has suggested the capital
investment will only proceed if it appears it will not be dilutive to returns on invested capital, which have
averaged out at around 18% over the last five years, following an initial ramp-up period.
Significant plastic pallet investment will be necessary for Brambles to move ahead with its Costco deal, and
the company had previously suggested it would undertake the investment with a lower 15% return on invested
capital margin.
With six of the seven brokers within FNArena's broker database commenting on Bramble’s third quarter update,
four are Buy rated or equivalent, one is Hold rated and one is Sell rated, and they collectively offer an average
target price of $11.94.
Credit Suisse, Outperform rated with a target price of $13.15, described Brambles’ pricing power execution in
recent years as outstanding and finds the market to be undervaluing the resilience and quality of the company.
The broker anticipates Brambles will benefit from cash flow improvement as lumber prices moderate moving
forward. The broker lifted its full year earnings expectations by 2.5% to US$926m.
At $10.20, and with an Underweight rating, Morgan Stanley holds the lowest target price of covering brokers,
but did lift its full year earnings forecast 2% to US$924m given the stronger than expected margins and cost
recovery from CHEP Americas and EMEA. Despite Brambles strong management of inflationary pressures,
Morgan Stanley expects the stock is unlikely to outperform until a decision on plastic pallet investment is
made. Further, Morgan Stanley analysts expect an investment in plastic pallets will be dilutive to returns on
invested capital, at least in the first few years and noted it prefers Amcor ((AMC)) for its better cash flow and
dividend yield.
Citi increased profit forecasts 2.0% and 1.2% for FY23 and FY24 respectively based on upgraded company
guidance, retaining a Buy rating and increasing its target price to $12.29. Unlike other brokers, analysts at Citi
noted they not only assume Brambles will go ahead with an investment in plastic pallets, but investment is key
to the broker’s above market margin outlook for the company in coming years. Citi expects the investment to
be not only earnings accretive, but to provide as much as a 35-basis point boost to margins annually for the
next three years.
The only broker in our coverage to reduce its target price, Ord Minnett is Buy rated with a reduced target price
of $11.95. The broker attributed the target price decline to earnings forecast adjustments, driven by a roll
forward of its valuation and a more conservative capital expenditure forecast. Analysts from Ord Minnett noted
that they had expected a plastic pallet trial to proceed with a returns margin of 10-15%, so an investment
decision with returns of 18% would be more positive than anticipated.
Find out why FNArena subscribers like the service so much: "Your Feedback (Thank You)" - Warning this story
contains unashamedly positive feedback on the service provided.
FNArena is proud about its track record and past achievements: Ten Years On
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Megaport Investors On Edge, Brokers Calm
While Megaport’s share price continues to fall, brokers remain focused on the long-term opportunity.
-A weaker-than-expected third quarter for Megaport
-Earnings potential delayed rather than reduced
-Large barriers to entry for Megaport Virtual Edge product
-Accelerated sales expected after short-term pain from a new sales strategy
-Sales acceleration is considered key from here
By Mark Woodruff
Shares of global network-as-a-service provider Megaport ((MP1)) continue a relentless slide, last trading at
$8.98 down from $22 last November.
Nonetheless, brokers remain focused upon the long-term opportunity given the long runway for growth in
cloud/multi-cloud demand. Goldman Sachs also points to efficiency benefits from network ‘softwarisation’ and
the company’s product lead.
Essentially, Megaport enables firms to easily and flexibly purchase dedicated data connections to service
providers. This especially relates to cloud service providers including Amazon, Microsoft, Google and many
others on the platform.
Last week’s third quarter update by the company was weaker than brokers within the FNArena database
expected, causing a fall in the average 12-month price target to $15.19 which suggests 69.3% upside to the
latest share price. The database has five broker ratings with three Buy or equivalent ratings and two Hold
ratings.
Annual recurring revenue was up 3% quarter-on-quarter in Australian dollar terms, while cash operating costs
increased by 1.6% and capital expenditure climbed by 23%. Given chip and supply chain issues, the company
brought forward around six months of capital expenditure and inventory increased by around $10m.
The results were dragged down by currency impacts, which halved revenue growth on translation back to
Australian dollars. Also, time spent by the direct sales team in training channel partner sales teams on the
Megaport Virtual Edge (MVE) product weighed, points out Morgans.
While UBS pushes back its growth profile for Megaport due to lower average revenue per port and a slower
ramp-up in MVE sales, it’s felt the third quarter result pushes out the company’s earnings potential, rather
than reducing it.
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Training up partners for MVE
The combination of building a market leading product like MVE in a relatively new market takes time and effort
to educate partners and customers, explains Morgans. The relatively new market refers to a software-defined
wide area network (SDWAN), which allows enterprises to securely and intelligently direct traffic across the
WAN toward trusted software-as-a-service and infrastructure-as-a-service providers.
The broker notes all the top five SDWAN players, covering around 70% of the market, are selling and have live
MVE’s, meaning they have completed first sales. While these partners have huge sales engines it generally
takes time and effort to build sales momentum.
The training effort will create a substantial first mover advantage and network effects, which will
ultimately result in large barriers to entry, explains the analyst. Nonetheless, investors require proof of
scalability, so sales acceleration is considered vital.
Are sales set to accelerate?
Morgans expects direct and indirect sales should accelerate quarter-on-quarter and revenue should accelerate
in the fourth quarter and again in FY23.
Meanwhile, Citi points out that not only is the partner channel taking longer to kick in, but also MVE has a
longer sales cycle, because it is a more complex product. As a result, the broker reduces its FY23 and FY24
revenue forecasts by -6% and -8%, respectively.
Ord Minnett also lowers its FY22 and FY23 revenue estimates by -3% and -5%, respectively, to account for
lower-than-expected core Megaport and MVE growth.
Will extra capital be required?
As cash burn was higher than Citi expected in the third quarter, is additional capital over the next two to three
years needed?
The analyst doesn’t see balance sheet issues and predicts FY22 will be the peak year of cash burn with
Megaport stepping up investment in both go to market and product. In FY23, cash burn is expected to more
than halve and during FY24 free cashflow is forecast to turn positive.
Meanwhile, Goldman Sachs expects earnings (EBITDA) breakeven during FY23. Despite -$16m of cash burn
5

during the quarter, and assuming no improvement in cash burn, there’s estimated to be sufficient cash to
reach the breakeven target.
The broker, not one of the seven brokers updated daily in the FNArena database lowers its target price by -34%
to $13.10 and retains its Buy rating.
Find out why FNArena subscribers like the service so much: "Your Feedback (Thank You)" - Warning this story
contains unashamedly positive feedback on the service provided.
FNArena is proud about its track record and past achievements: Ten Years On
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ESG FOCUS

ESG Focus: ASX200 Off And Running, Part 5
FNArena's dedicated ESG Focus news section zooms in on matters Environmental, Social & Governance
(ESG) that are increasingly guiding investors preferences and decisions globally. For more news updates,
past and future:
https://www.fnarena.com/index.php/financial-news/daily-financial-news/category/esg-focus/
ASX200 Off And Running – Part 4
ESG Mergers and Acquisitions and Institutional Public Offerings proved the highlight of the December half and
February reporting season, and pundits competition for assets to intensify in 2022.
-Several high-profile acquisitions during the December half
-Private equity picks off key ESG assets at a fraction of potential 2019 prices
-Miners shuffle fossil fuel assets
-Demand for renewables commodities spurs IPO flurry
-Circularity M&A hot to trot
-More M&A to come in 2022 and beyond
By Sarah Mills
Perhaps one of the clearest signs of the growing pace of ESG in the February reporting season was the
escalation in ESG Mergers and Acquisitions (M&A) and Institutional Public Offerings (IPOs) for renewable
commodities and assets, and of divestments of fossil fuel assets.
2021 proved a groundbreaking year for M&A, Australian deals exceeding US$256bn, according to Lexology,
more than double 2007’s previous high – or 10x the deal value of the previous decade according to Reuters.
Companies shifted from getting their ESG reporting metrics into gear in the previous financial year to
deploying ESG strategies and restructuring businesses to prepare for a green and circular future.
Some offloaded profitable businesses to better align their remaining business to the new green paradigm.
Others embarked on hostile bids, stepping into covid-depressed markets to pick up assets at a fraction of
potential 2019 prices.
And the December half was just the beginning, observers widely forecasting further M&A in 2022 and continued
heat for at least the next decade.
Several High-Profile Acquisitions During The December Half
Let’s just start with a list of the main high-profile mergers and acquisitions in the December half.
Macquarie Infrastructure and Real Assets (MIRA), a private arm of Macquarie Group ((MQG),) purchased Bingo
Industries for $2.3bn in October after considerable behind-the-scenes argy-bargy.
Then there was the biggest all-cash deal in Australia’s corporate history when the Sydney Aviation Alliance
Group (SAAG) bought Sydney Airport for $32bn, the rationale driving the deal being covid and decarbonisation.
SAAG is owned by IFM Australian Infrastructure Fund, AustralianSuper, Australian Retirement Trust, IFM Global
Infrastructure Fund and Global Infrastructure Partners.
BHP Group ((BHP)) and Woodside Petroleum ((WPL)) joined the fray, announcing a $41bn oil and gas deal in
which Woodside basically took carriage of BHP’s Petroleum and LNG assets to create a top-10 global oil and gas
producer, delivering a windfall dividend to shareholders.
Santos ((STO)) swallowed Oil Search ((OSH)) in a $21bn scrip-based takeover, which was expected to yield
synergies of $126m a year, as oil companies consolidated to face an increasingly hostile future. Grant Samuel’s
independent experts report noted Oil Search shareholders received a raw deal but given the ESG challenges
facing the fossil fuels sector – particularly in accessing capital – the report advised acceptance.
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Canada’s Brookfield bid $10.2bn for electricity and gas distribution company AusNet Services, after a bidding
war with IPA, in a bid to gain exposure to Australia’s transition to net zero, and the government infrastructure
spend required to meet that goal.
The Australian Financial Review estimates that between now and 2050, $10bn will be needed to fund the
connection of renewable energy generation and storage projects to the grid.
Kohlberg Kravis Roberts and the Ontario teachers’ pension fund bid $5.2bn for Spark Infrastructure and the
deal was closed in December.
AGL Energy’s ((AGL)) renewables fund and Mercury NZ and PowAR purchased Tilt Renewables for $2.8bn
following a bidding war with Canadian pension fund Caisse de depot et placement du Quebec.
In February 2021, the market was blindsided by Grok Ventures’ and Brookfields’ takeover bid for beleaguered
AGL. The pair had planned to buy the company and bring forward the closures of its coal-fired power stations
by up to 15 years. The company knocked back the bid and remains listed for now.
When it came to the “S” in ESG, food was a major theme and is likely to remain the largest/most important
social M&A theme globally. The divestment of alcohol and gambling assets is also likely to remain a feature.
The world’s largest meat processing company, Brazil’s JBS, picked up Huon Aquaculture late last year for
roughly $500m. J&F Investimentos, a private company wholly owned by Joesley Batista and Wesley Batista
appears to own more than 40% of the listed vehicle.
Woolworths spun off its poker machine and pubs business into the Endeavour Group business for $12bn,
allowing it to focus on its core business while simultaneously relieving it of potentially risky ESG assets such as
alcohol.
Also on the gambling front, Blackstone bid $8.5bn for Crown Resorts ((CWN)) after the company fell foul of the
“G” in ESG – governance.

Then There Were The Floats
Companies sought to jump on the ESG bandwagon as growing signs of growing demand for transition assets
started to fire up in the December half.
The 2021 year experienced the highest number of new floats in a decade, a significant percentage of which
flowed through in the December half. In all, more than $12bn was raised – more than 2019 and 2020 combined.
Future-facing commodities proved a hot IPO theme. Copper producer 29Metals ((29M)) was one of the major
listings at $528m but there were plenty of smaller listings offering solid stags, such as nickel explorer Nimy
Resources’ ((NIM)) $7.5m IPO, and lithium producer Green Technology Metals’ ((GT1)) $24m IPO.
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Archer Materials ((AXE)) divested its mineral exploration business in a $7m scrip deal into iTech ((ITM)).
Interestingly, an Australia technology company Gelion Batteries also launched on the British sock exchange to
a solid stag. The company has developed an efficient flow battery.
Roughly three quarters of listings were gold projects and 17 were in “new materials” projects.
Digitalisation deals also fall under the ESG given they link to the decarbonisation theme.
Technology-optimisation technology also falls under ESG as do some finance deals.
In this respect, Australia’s largest e-conveyancing company PEXA ((PXA)), listing for $1.17bn on July 1,
(representing an enterprise value of $3.3bn) was the standout.
When it came to the “S” in ESG, APM Human Services International’s listing ((APM)) was the highlight, and
pretty much took the IPO crown at $3bn-plus.
Private Equity Picks Off Key ESG Assets At A Fraction Of Potential 2019 Prices
Covid triggered the biggest transfer of wealth in history from the many to the few on many fronts.
Lexology notes private equity activity soared in Australia in 2021, with total buyout value targeting Australian
firms, skyrocketing to US$71bn – more than four times 2018’s record high.
On the stockmarkets, big funds and private equity stepped in to snap up assets in covid-depressed markets
with infrastructure M&A the highlight. Often bids were hostile. Elsewhere, companies were forced to divest or
dispose of fossil-fuel exposed assets.
As noted above, Macquarie took Bingo, SAAG bought Sydney Airport (Morgan Stanley doubts Australia will ever
see the return of listed airports), and Spark Infrastructure was also pocketed.
AGL’s tussle with Grok Ventures’ and Brookfield’s bid extended throughout the second half into 2022. The
bidders offered a second higher bid of $8.25 a share, again knocked back. That bid was paired with a
commitment to invest up to another $20bn in large-scale renewable energy and batteries.
AGL has been one of the main victims of ESG investing over the past two years as investors piled out of the
beleaguered fossil fuel-exposed company, causing the share price to fall from roughly $21 in early 2020 to $5
last November.
It has since bounced to above $8 as fossil fuels recovered but remains a long way from its pre-covid prices.
The AGL brouhaha is yet another example of the intense competition being waged between companies,
infrastructure funds and private equity to pick up potential ESG plays at covid-induced and ESG-induced
bargain-basement prices.
Meanwhile, AGL announced plans to demerge AGL Australia, splitting its business into two. Under the plan,
AGL Energy will be renamed Accel Energy and will focus on turning existing operating sites into low-carbon
industrial energy hubs and new clean energy projects.
AGL Australia will provide energy services to households and businesses (including broadband), invest in
flexible energy trading, storage and supply and decentralized energy services.
AGL wasn’t the only ESG recalcitrant to feel the heat (AGL had failed to build green moats). Origin Energy
((ORG)) was forced to close its Eraring power station seven years earlier than expected because it was
uneconomic to keep it open, saying the end of legacy coal contracts and household solar had eroded the core
of the company’s earnings.
Origin plans to replace as much as 25% of Eraring’s capacity with its own battery.
Circularity M&A Hot To Trot
Circular and recycling assets were the subject of strong M&A in the December half and are expected to remain
the most among the most coveted assets over the next three decades at the least as the world undertakes its
journey to become a closed-loop economy by 2050.
One of the key themes to watch is the shift to viewing waste materials as potentially valuable commodities
rather than large volumes of material to be disposed at the lowest possible cost.
This will involve a raft of legislation, which will set the direction for the new economy.
The NSW Government, for example, has introduced the resource recovery framework, the Federal
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Government has its National Waste Strategy, and there is a hive of behind-the-scenes government activity on
this front.
The takeover of Bingo Industries proved the December-half highlight but there was plenty of action on other
fronts.
Sims Metal ((SGM)) ticked off several acquisitions in the period.
The company bought US metal recycler Atlantic Recycling for $37m and in February announced the purchase of
aluminium scrap recycler Alumisource Corp for $22.5m with additional payments expected within three to five
years.
Sims North American joint venture partner SA Recycling also purchased PSC metals from Icahn Enterprises for
US$290m.
Sims also sold its majority stake in Sims Municipal Recycling of New York in December for $62.1m to a
consortium of investors led by Closed Loop Partners (FNArena mentioned Closed Loop in its first article on
circularity).
At the time, Sims’s CEO Alistair Field said: “The transaction demonstrates Sims’ leadership and commitment to
innovate quickly – and at scale – and to maximise opportunities within the circular economy.” This suggests
M&A is likely to underpin the company’s ESG strategy going forward.
Under the deal, Sims will hold two of five seats on the Municipal Recycling board which operates the New York
recycling program.
Cleanaway Waste Management ((CWY)) only managed to pick up in $501m Suez assets after its $2.52bn bid for
all of Suez Australia failed after Suez and French Conglomerate Veolia announced a Euro13bn global merger.
Cleanaway has also announced its intention to take 100% control of the waste-to-energy market and announced
during the February reporting season, its intent to buy Maquarie’s stake in a shared NSW energy from waste
project (EfW), which holds extensive offshore EfW experience.
More M&A to come
ESG M&A is expected to continue featuring strongly in 2022 as capital-rich investors eye ESG assets in a highly
competitive market.
Supply chain issues are also likely to drive strategic M&A and divestments as companies review strategies
through an ESG lens. Pent up demand post-covid and low funding costs have also generated a strong pipeline of
deals.
Gilbert & Tobin in Lexology predict more ESG-drive M&A will surface in 2022.
Gilbert & Tobin expects expects that this year, ESG investors will also take a more active role in making ESG
Issues more significant in structuring M&A deals. As an example, the adviser points to the Brookfield bid for
AGL, which was accompanied by pledges to bring forward the company’s net zero emissions target by 12 years,
and another $10bn investment in the energy transition by closing down AGL’s remaining coal power power
stations 15 years earlier than planned to 2035.
The adviser expects coal-fired power stations will continue to attract ESG commentary and investor interest in
2022 and beyond.
For 2022, Gilbert & Tobin expects:
-Continued activity in the energy sector (divestment of fossil fuel assets, purchases of renewables assets;
-M&A in other ESG-sensitive areas such as food and agriculture and healthcare;
-Continued M&A as public companies divest assets to align with ESG strategies;
-An increased focus by bidders on ESG as part of due diligence.
Meanwhile ACCC chief Rod Sims has called for an overhaul of merger and takeover laws, saying the laws fall
short of international standards and consumers are losing out through higher prices due to a lack of
competition.
Sims wants to change the law to ensure companies must formally notify the ACCC and seek its approval for
mergers, and to lower the bar for onus of proof.
The ACCC also plans to introduce special rules for tech multinationals.
PWC expects also expects M&A activity to continue in 2022.
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According to PWC research, 88% of Australia’s CEOs expect growth in the Australian economy and the firm
expects Australia will witness strong “buy side” activity this year, with buyers attempting to avoid bidding
wars through exclusive deals. Markets will also be keeping a keen eye to election pledges.
PWC’s Australian M&A Outlook: Energy, Utilities and Resources (EU&R) says ESG performance has become a key
deciding factor for both buyers and sellers.
“More than ever, ESG is driving deals across the EU&R sector in Australia and overseas,” says the report. “In
fact, the global push towards decarbonisation has made ESG the leading factor when determining, protecting
and creating value in many EU&R deals."
PWC expects the shortage of critical minerals for the transition and batteries in particular will be a key driver
of M&A, as competition for commodities escalates and that investors are scouring Australian and global
markets for opportunities.
In the oil and gas sector, the firm expects existing companies may evolve in hydrogen in clean gas companies.
One avenue to do this is through M&A.
In the power and utilities sectors, PWC notes the energy "gentailer" model is threatened “with most large
operators undertaking strategic reviews and exploring divestments and demergers” as renewables companies,
oil and gas companies and telecommunications companies all enter the fray. (Telecoms companies are selling
electricity and AGL has entered broadband).
PWC also expects a flurry of deals in the health sector over 2022.
Morgan Stanley in a December 6 report Eight Thing to Ponder in 2022, believes 2022 will be a transitional year
for infrastructure and utilities, as ESG investment escalates.
The analyst notes 2021 saw an unprecedented return dispersion in gas versus electricity stocks.
“Future gas infrastructure scenarios range from stranding (eg accelerated electrification) to new life (eg
retrofitting for a hydrogen economy),” says the report.
FNArena's dedicated ESG Focus news section zooms in on matters Environmental, Social & Governance
(ESG) that are increasingly guiding investors preferences and decisions globally. For more news updates,
past and future:
https://www.fnarena.com/index.php/financial-news/daily-financial-news/category/esg-focus/
Technical limitations
If you are reading this story through a third party distribution channel and you cannot see charts
included, we apologise, but technical limitations are to blame.
Find out why FNArena subscribers like the service so much: "Your Feedback (Thank You)" - Warning this story
contains unashamedly positive feedback on the service provided.
FNArena is proud about its track record and past achievements: Ten Years On
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ESG Focus: Nutting Out Scope 4 Emissions
FNArena's dedicated ESG Focus news section zooms in on matters Environmental, Social & Governance
(ESG) that are increasingly guiding investors preferences and decisions globally. For more news updates,
past and future:
https://www.fnarena.com/index.php/financial-news/daily-financial-news/category/esg-focus/
ESG Focus: Nutting Out Scope 4 Emissions
By now, most investors are aware of Scope 1, Scope 2 and Scope 3 emissions, but there is a less familiar
member of the Scope family on the way – let us introduce you to “4”.
-Defining Scope 4 emissions
-Why do we need a fourth child?
-Credit Suisse checks out the Australian scene
-So many unknowns
By Sarah Mills
By now, most of us are comfortable with the application of Scope 1, Scope2 and Scope 3 emissions in the ESG
universe.
As a quick recap, Scope 1 refers to a company’s own emissions, Scope 2 refers largely to a company’s energy
inputs such as electricity and gas, and Scope 3 refers to emissions produced from a company’s upstream and
downstream value chains.
But there is also a fourth member of the family - Scope 4 emissions.
These generally describe those emissions which can be avoided by using a company’s comparatively
lower-emission product or service – let’s just call them “avoided emissions”.
They refer to emissions that occur outside a product’s value chain, but occur as a result of using the product.
Examples might include low-carbon cement or low-temperature detergents.
The term can also be used to describe avoided emissions from work-from-home policies in some instances, and
include services such as teleconferencing.
Reuters reports that Sense data research suggests that while office emissions fell during covid, residential
emissions rose an average of 35% at midday.
"The shift to work from home hasn't only moved emissions off the balance sheet. It's moved employees into
sick buildings," says Stephen Bay of Earthup.
The latter poses some problems – particularly the challenges of collecting Scope 4 emissions data from
employees’ homes.
Scope 4 emissions also include carbon savings across the product lifecycle, which might for example, favour
bricks over less durable materials.
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The Rationale For Scope 4?
Scope 4 correlates loosely with the aforementioned Scope categories, but they must occur outside of a
product’s upstream and downstream value chain to avoid double-counting.
They specifically incentivise companies to invest in and offer lower-emissions products to customers, and for
customers to buy them.
Their purpose appears to be to accelerate the transition through both the business and residential communities.
They provide a more holistic view and a means for measuring emissions derived from innovation and
outstanding emissions efficiency.
The Climate Disclosure Standards Board says the category is necessary given that if a company improves
efficiency, that success and expense can be obscured by increased sales of that product or service.
For example, a toaster manufacture could make a more efficient product but its other Scope emissions could
rise by stronger uptake of that product.
Credit Suisse says it also covers instances where some products might entail higher emissions but have a longer
lifespan, hence netting to lower emissions overall.
The analyst says Scope 4 emissions should also help solve the challenges of higher-emissions intensity arising
from the scaling up of the green transition for longer term benefits. One assumes this could apply to
low-carbon steel investment (think Bluescope Steel ((BSL)) ), or hydrogen investment a-la Forstecue Metals
Group ((FMG)).
Measuring And Reporting of Scope 4 Emissions
Avoided emissions are measured by comparing a low-carbon product with an industry baseline/average.
Inputs include material acquisition and pre-processing, production, distribution and storage, the product's use,
and its durability/end of life.
At the moment, companies aren’t required to report on Scope4 emissions - despite being initially proposed in
2013. While it is most likely only a matter of time, it is salient to note that no timeframes for introduction
have been set in the easily accessible literature.
In the meantime, a lack of disclosure regulations and frameworks poses a greenwashing risk, i.e. investors
might invest in companies that are touting Scope 4 emissions innovation which are never drawn into the
accounting framework, leaving those investors holding the capital expenditure baby.
Scope 4 Progress In Australia
13

Scope 4 Progress In Australia
In a research article on the topic, Credit Suisse explores the key challenges and benefits posed by Scope 4
reporting.
“Corporate interest in quantifying emissions is growing as it enables companies to showcase low-emission
products to customers, informs product R&D [research and development] and portfolio planning and enables
investors to assess a company’s gross emissions profile,” says Credit Suisse.
“It could potentially provide an additional revenue stream through carbon credits, though regulators may be
hesitant to award such credits given lack of frameworks and consistency.
The analyst notes that low-carbon products examples include: Alumina Ltd’s ((AWC)) EcoSource alumina, Rio
Tinto’s ((RIO)) ELYSIS green aluminium, and Boral’s ((BLD) low-carbon concrete. I would add Fletcher Building’s
((FBU)) low-carbon products to that list.
Recycled products such as steel and copper – think Sims Metal ((SGM)) – and glass – think Orora ((ORA)) -- also
qualify as Scope 4 emissions.
Credit Suisse says reported energy efficiency of products compared to a baseline also count, and that
Brickworks ((BKW)), James Hardie Industries ((JHX)) and Reece ((REH)) are also reporting on (and highlighting)
the efficiency levels of their products.
Interestingly, Brickworks demonstrated that brick homes are more energy efficient, are more durable and last
longer than other products, perhaps pointing to a new life for brick construction.
The analyst also points to the Australian REIT sector which is leading the REIT world in emissions cut, noting
GPT Group’s ((GPT)) and Stockland’s ((SGP)) portfolios of energy efficiency properties also count as avoided
emissions.
Products in the wings include Strike Energy's ((STX)) Project Haber, which produces very low carbon urea,
which could cut the agriculture industry's emissions by -60%.
Australian Government And Sovereign Emissions
As a fossil fuel producer, Australia’s Scope 3 emissions are hefty. Whether it is likely to affect the country’s
credit rating has yet to be seen.
There has been little easily obtainable information on Scope 4 emissions and governments, the majority of
focus being on their application to companies.
Could regulation of such emissions count as “avoided emissions” on the government’s behalf? To date, it
appears unlikely - but a thought experiment like this is useful.
For example, Corrs Chambers Westgarth notes there is currently no requirement in Australia for companies to
offset Scope 3 emissions of a project (including energy and gas mining) as a precondition to obtaining approval.
Similarly, could a country that produces inputs for the green transition (given its overall emissions intensity
may rise as a result) count as Scope 4 emissions?
Right now, that side of things is about as clear as mud to your average punter like me. But it does illustrate
the potential and challenges of the Scope 4 construct.
It also shows that while to date, the government has lagged on emissions regulation, it may have many and
varied levers it at its disposal should it feel the necessity.
It also points to growing uncertainty and unknown risks for fossil-fuel miners - and they aren't the only ones.
Scope 4 also could end up throwing a few curve balls for any number of companies in any number of industries
on any number of fronts.
Watch this space…
FNArena's dedicated ESG Focus news section zooms in on matters Environmental, Social & Governance
(ESG) that are increasingly guiding investors preferences and decisions globally. For more news updates,
past and future:
https://www.fnarena.com/index.php/financial-news/daily-financial-news/category/esg-focus/
Find out why FNArena subscribers like the service so much: "Your Feedback (Thank You)" - Warning this story
contains unashamedly positive feedback on the service provided.
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Weekly Ratings, Targets, Forecast Changes 22-04-22
Weekly update on stockbroker recommendation, target price, and earnings forecast changes.
By Mark Woodruff
Guide:
The FNArena database tabulates the views of seven major Australian and international stock brokers: Citi,
Credit Suisse, Macquarie, Morgan Stanley, Morgans, Ord Minnett and UBS.
For the purpose of broker rating correlation, Outperform and Overweight ratings are grouped as Buy, Neutral
is grouped with Hold and Underperform and Underweight are grouped as Sell to provide a Buy/Hold/Sell
(B/H/S) ratio.
Ratings, consensus target price and forecast earnings tables are published at the bottom of this report.
Summary
Period: Tuesday April 19 to Friday April 22, 2022
Total Upgrades: 5
Total Downgrades: 8
Net Ratings Breakdown: Buy 59.45%; Hold 34.47%; Sell 6.08%
For the shortened week ending Friday April 22 there were five upgrades and eight downgrades to ASX-listed
companies covered by brokers in the FNArena database.
After a period of outperformance by Evolution Mining against the broader Gold sector, Citi last week
downgraded its rating to Neutral from Buy. The broker also lowered its production forecasts and dividend
estimates following the company’s March quarter production report.
Likewise, Ord Minnett lowered its rating to Hold from Accumulate as March quarter numbers were adversely
impacted by both weather and covid. Production estimates were lowered on a more conservative ramp-up for
FY23 and the 12-month target price was lowered to $4.35 from $4.90.
Meanwhile, Zip Co received the only material (negative) percentage change in target price last week. Brokers
reacted to a quarterly trading update though there appeared to be an element of catch-up, with the share
price having already moved lower.
Morgans has concerns around the general BNPL space and downgraded its rating for the company to Hold from
Add. It’s thought the most likely near-term positive catalyst, which is still several quarters away, would be an
improvement in the company’s bad debt charge. The broker’s target price was slashed to $1.26 from $3.94.
Ord Minnett also halved its target to $2.00 after noting the BNPL sector had been aggressively sold off, along
with the broader Technology sector.
Zip Co added 900,000 customers in the US in the March quarter though use of the service per customer fell to
3.5x from 4.9x in the prior quarter, pointed out Macquarie. Rising bad debts are considered a major risk and
the broker also lowered its target price to $1.05 from $1.85.
In terms of earnings forecasts, Santos received the largest percentage increase last week following its March
quarter production report. Revenue was higher than Morgan Stanley expected due to better pricing, while
production was a slight miss versus expectation.
Higher dividends and larger on-market share buybacks are likely to be driven by divestments, which should
prove a major catalyst for the share price, according to the analyst. It’s estimated a sale of 51% of Alaska
could generate more than US$1bn, 10% of PNG LNG has potential for US$2.5bn, while 30-40% of Dorado may
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bring in US$0.5bn. Ord Minnett agrees potential asset sales would be a share price catalyst.
According to Credit Suisse, capital management is also a potential upside catalyst for Whitehaven Coal, which
came second on the table for percentage increase in forecast earnings last week. This was despite a March
quarter trading update which fell a little short of the broker’s forecasts as covid, tight labour markets and wet
weather took their toll.
Morgans felt sales for the quarter showed greater than expected resilience to the recent rains in NSW and
raised its target price to $5.24 from $5.10. However, not all brokers agreed. Citi downgraded its rating to
Neutral from Buy in the expectation that rising costs and a volatile FY22 coal price will conspire to cap further
share price strength.
On the other side of the earnings ledger, Redbubble received the largest percentage downgrade to forecasts.
UBS noted downside risk to FY23 consensus expectations for revenue and earnings following third quarter
results. While the results showed only a slight miss on the broker's estimates, signs of a turning point for
margins are yet to emerge.
Nonetheless, reiteration of FY22 guidance suggests to Morgan Stanley headwinds may have started to stabilise,
and the prospect of capital management initiatives may provide a catalyst, given the company’s strong balance
sheet.
Next up was Alumina Ltd, after AWAC partner Alcoa reported a fall in March quarter alumina earnings below
Ord Minnett’s existing forecast.
While bauxite earnings were in line with the analyst’s forecast, earnings are expected to fall in the June
quarter due to the suspension of sales to Russia. Meanwhile, Citi now expects margin pressure will remain
prevalent throughout the remainder of 2022 due to elevated prices for energy and caustic soda. More
positively, Morgan Stanley sees a silver lining in the potential for a higher alumina price.
Finally, Allkem released its March quarter activities report early last week, and as a result came third on the
table for the largest percentage decline in forecast earnings. While costs were lower than forecast, production
at the Olaroz project came in softer than Citi had estimated.
Nonetheless, Credit Suisse pointed out sales at the Mt Cattlin project were a 40% beat on the consensus
forecast. The broker continues to expect spodumene and carbonate to demand US$35,000 per tonne in the
June quarter as tightness continues in the lithium market. Further, there’s considered to be scope for a
maiden dividend to be delivered in the next year.
Total Buy recommendations take up 59.45% of the total, versus 34.47% on Neutral/Hold, while Sell ratings
account for the remaining 6.08%.
Upgrade
BHP GROUP LIMITED ((BHP)) Upgrade to Buy from Neutral by Citi .B/H/S: 3/2/0
Big miners, BHP Group included, have been unable to meet expectations during the March quarter, which
would have been disappointing under most alternative circumstances, suggest Citi analysts.
This time around, however, the broker suggests it is simply impossible to ignore the tsunami in cash flows
producers such as BHP are enjoying.
Hence, despite operational disappointment, an upgrade to Buy from Neutral is now a fact. Price forecasts for
iron ore have been upgraded to US$149 and US$110 per tonne respectively for this year and next, while for
hard coking coal the new forecasts are US$365 and US$225 per tonne, respectively.
Price target lifts to $56 from $48.
DELOREAN CORPORATION LIMITED ((DEL)) Upgrade to Speculative Buy from Hold by Morgans .B/H/S: 1/0/0
Morgans upgrades its rating for Delorean Corp to Speculative Buy from Hold on a stronger outlook for growth
and a stronger balance sheet, following a successful a $4.5m share placement.
The broker's target rises by 5% to $0.215 as domestic energy prices have been rising on higher fuel costs. It's
thought wholesale electricity pricing should assist the economics for grid exports relating to the company's
project pipeline.
RAMSAY HEALTH CARE LIMITED ((RHC)) Upgrade to Outperform from Neutral by Macquarie .B/H/S: 2/3/1
A consortium led by investment group KKR has made a bid for Ramsay Health Care at $88 per share. Macquarie
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notes the bid price is less dividends, and with an expected special dividend of $7.91 and an interim dividend of
$0.49 shareholders could expect to receive $79.61 per share.
Macquarie has previously noted upside value in Ramsay Health Care's onshore business, and the broker believes
the bid highlights the domestic operations and property portfolio value, assuming an implied 12.6x earnings
multiple for the Australian business.
The broker anticipates further upside to the company's share price, and notes deal completion is the key risk
to its outlook.
The rating is upgraded to Outperform from Neutral and the target price increases to $88.00 from $69.40.
See also RHC downgrade.
RIO TINTO LIMITED ((RIO)) Upgrade to Buy from Neutral by Citi .B/H/S: 4/3/0
Rio Tinto's March-quarter production and trading update missed Citi and consensus forecasts but management
reiterated guidance on both fronts.
While Citi eases iron-ore production forecasts to the lower end of guidance, it sharply upgrades iron-ore price
forecasts, which translates to a 2022/2023 earnings upgrade.
Citi upgrades to Buy from Neutral. Target price rises to $135 from $120.
WORLEY LIMITED ((WOR)) Upgrade to Outperform from Neutral by Macquarie .B/H/S: 4/0/1
Macquarie expects Worley will benefit from the redeployment of Russian oil and gas to other regions as
governments are imposing bans on Russian imports, as well as from the new energy transition.
With 45% of Worley's revenue currently from the Americas, Macquarie expects the US is likely to increase
investment in oil, gas and renewable energy to improve energy self security. Contract wins and earnings
delivery will confirm the broker's outlook.
Earnings per share forecasts increase 2%, 5%, 10% and 17% through to FY25. The rating is upgraded to
Outperform from Neutral and the target price increases to $15.26 from $12.60.
Downgrade
AGL ENERGY LIMITED ((AGL)) Downgrade to Accumulate from Buy by Ord Minnett .B/H/S: 3/2/0
Ord Minnett estimates a -$43m reduction in FY22 net profit, following AGL Energy's announcement that Unit 2
at Loy Yang A Power Station has suffered an electrical fault and is now out of service. It's thought higher
wholesale prices in Victoria could be an offset.
While the sharemarket has overreacted, in the broker's opinion, the company's rating is still lowered to
Accumulate from Buy, while the target price slips to $9.30 from $9.40.
A management update on the financial impact is expected by the first week of May. Meanwhile, the broker
notes the outage may last until 1 August.
CHALLENGER LIMITED ((CGF)) Downgrade to Sell from Neutral by Citi .B/H/S: 1/5/1
The strong positive share price response to Challenger's quarterly update yesterday is deemed "overdone" by
Citi analysts. They were not in the slightest surprised by the upgrade in guidance and the rise in gross sales.
Among the counter-arguments offered is that asset values in both Life and Funds Management are down and
will likely create modest
headwinds moving forward.
Downgrade to Sell from Neutral. Target price drops to $6.90 from $7.
ENDEAVOUR GROUP LIMITED ((EDV)) Downgrade to Underperform from Neutral by Credit Suisse .B/H/S:
0/3/1
Retail liquor market share losses that were evident in Endeavour Group's first half have continued into the third
quarter, with retail liquor volumes marginally below Credit Suisse's expectations for the period.
More positively, sales revenue from hotels increased 2.5% year-on-year as the post-covid recovery continues as
expected. With sales revenue now -4% below the third quarter in FY19, Credit Suisse expects further upside is
possible.
Finding Endeavour Group expensive compared to better value options on the market, Credit Suisse downgrades
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the rating to Underperform from Neutral and the target price decreases to $6.60 from $6.62.
EVOLUTION MINING LIMITED ((EVN)) Downgrade to Hold from Accumulate by Ord Minnett and Downgrade
to Neutral from Buy by Citi.B/H/S: 0/4/3
Evolution Mining's March quarter numbers were adversely impacted by weather and covid, Ord Minnett notes.
While these can be looked past, Red Lake is unlikely to perform to the broker's original expectations in FY23
given performance to date.
The broker therefore reduces FY23 production estimates on a more conservative ramp-up, which drives its
target down to $4.35 from $4.90.
The miner still provides liquid, high margin, diversified gold exposure, Ord Minnett suggests, but on relative
valuation as well as Red Lake risk the broker downgrades to Hold from Accumulate.
Amongst multiple observations, Citi makes the point the March quarter production report suggests things are
improving for Red Lake. This is important as the broker observes the share price has outperformed the broader
sector of late.
To continue outperforming, Citi believes further improvement at Red Lake remains key. The EHM acquisition
has been a great deal for the company, Citi adds.
Given lower production, Citi has reduced its own projections. Downgrade to Neutral from Buy. Price target
remains at $4.60. Dividend estimates have been noticeably reduced.
RAMSAY HEALTH CARE LIMITED ((RHC)) Downgrade to Neutral from Buy by Citi .B/H/S: 2/3/1
Ramsay Health Care has received a conditional non-binding indicative bid from a KKR-led consortium at $88 a
share.
Citi says the bid exposes hidden asset value and appears to carry an option to pay out franking credits on top
of the bid price.
Regardless of whether KKR proceeds after due diligence, Citi says the bid highlights the company's value and
that private equity's flexibility should allow it to realise the value gap between Ramsay's underperforming
share price and the ASX200 (-30% over five years).
The broker further notes the strategic hospital market position in Australia cannot be replicated, the business
being built over a 50-year timeframe.
Rating is downgraded to Neutral from Buy. Target price rises to $88 from $74.00.
See also RHC upgrade.
WHITEHAVEN COAL LIMITED ((WHC)) Downgrade to Neutral from Buy by Citi .B/H/S: 5/1/0
Whitehaven Coal's March-quarter production met Citi's forecasts but the broker expects rising costs and a
volatile FY22 coal price will conspire to cap further price strength.
Management reiterated production and cost guidance and shifted guidance to the top end of the range thanks
to strong diesel prices and industry demurrage.
The broker has a new price deck, expecting spot prices to be volatile in the short term and lowers 2022 thermal
coal forecasts -12% and raises 2023/2024 prices 12% from a low base.
FY22 EPS forecasts fall -16% accordingly.
Target price rises to $4.90 from $4.20. Rating is downgraded to Neutral from Buy following recent share price
strength.
ZIP CO LIMITED ((Z1P)) Downgrade to Hold from Add by Morgans .B/H/S: 1/2/2
Morgans has concerns around the general BNPL space and downgrades its rating for Zip Co to Hold from Add. A
3Q update also prompted a reduction in the broker's forecast EPS for FY22 and FY23 by -9% and -13%, on lower
near term revenue/earnings assumptions.
The target price is slashed to $1.26 from $3.94. The most likely near-term catalyst of an improvement in the
bad debt charge is still considered to be a couple of quarters away, according to the analyst.
Total Recommendations

Recommendation Changes
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Total Recommendations

Recommendation Changes

Broker Recommendation Breakup

Broker Rating
Order
Company
Upgrade
1
BHP GROUP LIMITED
2
DELOREAN CORPORATION LIMITED
3
RAMSAY HEALTH CARE LIMITED
4
RIO TINTO LIMITED
5
WORLEY LIMITED
Downgrade
6
AGL ENERGY LIMITED
7
CHALLENGER LIMITED
8
ENDEAVOUR GROUP LIMITED
9
EVOLUTION MINING LIMITED
10
EVOLUTION MINING LIMITED
11
RAMSAY HEALTH CARE LIMITED
12
WHITEHAVEN COAL LIMITED
13
ZIP CO LIMITED

New Rating

Old Rating

Broker

Buy
Buy
Buy
Buy
Buy

Neutral
Neutral
Neutral
Neutral
Neutral

Citi
Morgans
Macquarie
Citi
Macquarie

Buy
Sell
Sell
Neutral
Neutral
Neutral
Neutral
Neutral

Buy
Neutral
Neutral
Buy
Buy
Buy
Buy
Buy

Ord Minnett
Citi
Credit Suisse
Citi
Ord Minnett
Citi
Citi
Morgans

Target Price
Positive Change Covered by > 2 Brokers
Order Symbol
Company
1
BHP BHP GROUP LIMITED
2
WOR WORLEY LIMITED
3
RIO RIO TINTO LIMITED
4
WHC WHITEHAVEN COAL LIMITED
5
PPT PERPETUAL LIMITED
6
AGL AGL ENERGY LIMITED

New TargetPrevious Target Change Recs
51.460
49.560
3.83% 5
13.158
12.715
3.48% 6
125.214
121.357
3.18% 7
5.465
5.358
2.00% 6
40.390
39.608
1.97% 5
8.372
8.262
1.33% 5

Negative Change Covered by > 2 Brokers
Order Symbol
Company
1
Z1P ZIP CO LIMITED
2
EVN EVOLUTION MINING LIMITED

New TargetPrevious Target Change Recs
1.342
2.588
-48.15% 5
4.390
4.420
-0.68% 7
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Earning Forecast
Positive Change Covered by > 2 Brokers
Order Symbol
Company
1
STO SANTOS LIMITED
2
WHC WHITEHAVEN COAL LIMITED
3
MP1 MEGAPORT LIMITED
4
Z1P ZIP CO LIMITED
5
VEA VIVA ENERGY GROUP LIMITED
6
WPL WOODSIDE PETROLEUM LIMITED
7
COE COOPER ENERGY LIMITED
8
IPL
INCITEC PIVOT LIMITED
9
DRR DETERRA ROYALTIES LIMITED
10
BXB BRAMBLES LIMITED

New EF Previous EF Change Recs
114.526
94.802
20.81% 6
138.667
120.160
15.40% 6
-23.400
-24.960
6.25% 5
-44.380
-47.240
6.05% 5
18.547
17.713
4.71% 6
377.798
360.914
4.68% 5
-11.100
-11.640
4.64% 5
47.023
45.209
4.01% 7
31.140
30.080
3.52% 5
57.085
55.613
2.65% 7

Negative Change Covered by > 2 Brokers
Order Symbol
Company
1
RBL REDBUBBLE LIMITED
2
AWC ALUMINA LIMITED
3
AKE ALLKEM LIMITED
4
EVN EVOLUTION MINING LIMITED
5
PDL PENDAL GROUP LIMITED
6
TCL TRANSURBAN GROUP LIMITED
7
AGL AGL ENERGY LIMITED
8
HUB HUB24 LIMITED
9
NWL NETWEALTH GROUP LIMITED
10
IFL
INSIGNIA FINANCIAL LIMITED

New EF Previous EF Change Recs
-7.333
-1.667 -339.89% 3
17.175
25.739
-33.27% 5
55.523
65.291
-14.96% 7
18.483
20.714
-10.77% 7
47.433
50.100
-5.32% 5
9.252
9.652
-4.14% 6
46.655
48.322
-3.45% 5
42.700
43.700
-2.29% 5
23.480
23.820
-1.43% 5
36.775
37.275
-1.34% 4

Technical limitations
If you are reading this story through a third party distribution channel and you cannot see charts
included, we apologise, but technical limitations are to blame.
Find out why FNArena subscribers like the service so much: "Your Feedback (Thank You)" - Warning this story
contains unashamedly positive feedback on the service provided.
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Uranium Week: Speculation Implication
The spot uranium price tumbled last week, reflecting general financial market volatility.
-Uranium spot price plunges -16%
-Traders the major sellers
-Uranium has become a financial instrument
By Greg Peel
Metal and mineral markets have always been subject to speculation, but this is mostly evident in futures
markets which can be settled for cash rather than physical markets, which require delivery and storage of the
metal/mineral.
A couple of decades ago, when the uranium price was soaring on the earliest, and premature, signs of the
death of fossil fuels, a uranium futures contract was listed. It never took off however, because by then the
spot uranium price had begun to retreat rather rapidly.
In the past couple of years, the spot uranium market has been tracking an accelerating path back to the levels
last seen before the Fukushima disaster, which appeared to spell the end of nuclear power.
The long rally has not been driven by end-user restocking per se, but rather a step-up in non-user speculative
physical trusts which buy and hold physical uranium as a financial instrument.
Most recently the Sprott Physical Uranium Trust (SPUT) has dominated such investor speculation, often solely
responsible for weekly spot price gains even as new nuclear reactors are being commissioned.
But the problem of speculators in any market is that they can push markets up in bubble-fashion but the end
result is the potential for sharp pullbacks when speculators start to panic.
The spot uranium market is not familiar with -16% falls in a week, but that’s what happened last week when
industry consultant TradeTech’s weekly spot price indicator dropped -US$10.25 to US$53.30/lb.
Financial Market Impact
There was no uranium-specific trigger for the fall – indeed the push to net-zero and the supply constraint
potential from Russian sanctions suggest uranium demand should remain elevated. It was simply a case of all
financial markets taking a “risk-off” tumble, and uranium has evolved into a “financial market”.
What’s more, almost all of last week’s spot transactions occurred right at the end of the week, when Wall
Street reflected a sudden shift out of resource sectors even before commodity prices started to give way.
TradeTech reports 300,000lbs U3O8 equivalent changing hands on Thursday, followed by 1mlbs on Friday, at
ever lower prices through the day.
Selling was mostly reserved to uranium traders – market intermediaries – and not the likes of the SPUT which
are buy-and-hold funds disinterested in short term volatility.
The general global financial market sell-off was initially triggered by increasingly hawkish policy rhetoric from
the US Federal Reserve, implying a run of oversized funds rate hikes in a rush to a “neutral” policy setting.
The Fed had the earlier assumption of inflation being “transitory” very, very wrong, and has to rapidly play
catch-up.
This has led to concerns the Fed, having underplayed its hand through all of 2021, will now overplay its hand
and send the US economy into recession. Recessions are not healthy for commodity demand.
Nor are lockdowns in China, and while the end of last week saw lockdowns in Shanghai as being stricter and
longer lasting than was earlier assumed, the spread of covid to Beijing led to further financial market
capitulation early this week, with resource sectors the hardest hit.
The swing back to nuclear energy as a “green” source of power, and the threat of sanctions on Russian
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uranium exports, have not changed in a week.
Financial market sentiment has.
TradeTech’s uranium term price indicators are unchanged at US$58.00/lb (mid) and US$50.00/lb (long).

Find out why FNArena subscribers like the service so much: "Your Feedback (Thank You)" - Warning this story
contains unashamedly positive feedback on the service provided.
FNArena is proud about its track record and past achievements: Ten Years On
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The Short Report - 28 Apr 2022
See Guide further below (for readers with full access).
Summary:
By Greg Peel
Week Ending April 21, 2022.
Last week saw the continuation of the rally that took the ASX200 up 2.5% before tipping over violently on April
22 as resources stocks were crushed.
My apologies, I should have spotted it. Last week's Report noted a large range of stocks shifting down in short
position and many falling off the bottom of the table. In retrospect, it was just too many, and while it's been
quite a long time since this has happened, I should have been alert to the likely issue.
The ASIC data were rubbish.
This is evidenced in all of the prior's week's move reversing last week, give or take, to be pretty much back
where we were. I thus have no faith in anything I said last week in justification being in any way accurate.
I have listed all last week's "moves" below so as to get us back to (hopefully) the right position. But everything
below can be ignored, as well as last week's Report.
Very frustrating.
Weekly short positions as a percentage of market cap:
10%+
FLT 17.5
BET 12.9
NAN 12.1
WEB 10.1
PNV 10.0
In: WEB, PNV
9.0-9.9
KGN, Z1P
In: KGN, Z1P Out: EML
8.0-8.9%
EML, AMA, MSB
In: EML, AMA, MSB Out: WEB, PNV, Z1P
7.0-7.9%
APX, RRL, OBL, PBH, TYR, ING
In: APX, RRL, OBL, PBH, TYR, ING Out: KGN, MSB, AMA
6.0-6.9%
CUV, TPW
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In: TPW Out: ING, APX
5.0-5.9%
IEL, NEA, VUL, SQ2, NHC, BRG, MFG, ADH, PDN, CCX, RBL, MP1
In: NEA, VUL , SQ2, BRG, MFG, PDN, CCX, RBL, MP1
Out: OBL, PBH, TYR. TPW, RRL
Movers & Shakers
See above.
ASX20Short Positions (%)
Code Last Week Week Before Code Last Week Week Before
ALL

0.1

0.1

NAB

0.7

0.6

ANZ

0.6

0.5

NCM

1.2

1.3

BHP

0.3

0.4

RIO

0.6

0.6

CBA

0.6

0.6

STO

0.2

0.2

COL

0.5

0.5

TCL

0.7

0.7

CSL

0.2

0.2

TLS

0.2

0.2

FMG

1.3

1.4

WBC

1.3

1.3

GMG

0.2

0.2

WES

0.3

0.3

JHX

0.5

0.5

WOW

0.5

0.4

MQG

0.4

0.4

WPL

2.1

1.9

To see the full Short Report, please go to this link
Guide:
The Short Report draws upon data provided by the Australian Securities & Investment Commission (ASIC) to
highlight significant weekly moves in short positions registered on stocks listed on the Australian Securities
Exchange (ASX). Short positions in exchange-traded funds (ETF) and non-ordinary shares are not included.
Short positions below 5% are not included in the table below but may be noted in the accompanying text if
deemed significant.
Please take note of the Important Information provided at the end of this report. Percentage amounts in this
report refer to percentage of ordinary shares on issue.
Stock codes highlighted in green have seen their short positions reduce in the week by an amount sufficient
to move them into a lower percentage bracket. Stocks highlighted in red have seen their short positions
increase in the week by an amount sufficient to move them into a higher percentage bracket. Moves in excess
of one percentage point or more are discussed in the Movers & Shakers report below.
IMPORTANT INFORMATION ABOUT THIS REPORT
The above information is sourced from daily reports published by the Australian Investment & Securities
Commission (ASIC) and is provided by FNArena unqualified as a service to subscribers. FNArena would like to
make it very clear that immediate assumptions cannot be drawn from the numbers alone.
It is wrong to assume that short percentages published by ASIC simply imply negative market positions held by
fund managers or others looking to profit from a fall in respective share prices. While all or part of certain
short percentages may indeed imply such, there are also a myriad of other reasons why a short position might
be held which does not render that position "naked" given offsetting positions held elsewhere. Whatever
balance of percentages truly is a "short" position would suggest there are negative views on a stock held by
some in the market and also would suggest that were the news flow on that stock to turn suddenly positive,
"short covering" may spark a short, sharp rally in that share price. However short positions held as an offset
against another position may prove merely benign.
Often large short positions can be attributable to a listed hybrid security on the same stock where traders
look to "strip out" the option value of the hybrid with offsetting listed option and stock positions. Short
positions may form part of a short stock portfolio offsetting a long share price index (SPI) futures portfolio a
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popular trade which seeks to exploit windows of opportunity when the SPI price trades at an overextended
discount to fair value. Short positions may be held as a hedge by a broking house providing dividend
reinvestment plan (DRP) underwriting services or other similar services. Short positions will occasionally need
to be adopted by market makers in listed equity exchange traded fund products (EFT). All of the above are
just some of the reasons why a short position may be held in a stock but can be considered benign in share
price direction terms due to offsets.
Market makers in stock and stock index options will also hedge their portfolios using short positions where
necessary. These delta hedges often form the other side of a client's long stock-long put option protection
trade, or perhaps long stock-short call option ("buy-write") position. In a clear example of how published short
percentages can be misleading, an options market maker may hold a short position below the implied delta
hedge level and that actually implies a "long" position in that stock.
Another popular trading strategy is that of "pairs trading" in which one stock is held short against a long
position in another stock. Such positions look to exploit perceived imbalances in the valuations of two stocks
and imply a "net neutral" market position.
Aside from all the above reasons as to why it would be a potential misconception to draw simply conclusions
on short percentages, there are even wider issues to consider. ASIC itself will admit that short position data is
not an exact science given the onus on market participants to declare to their broker when positions truly are
"short". Without any suggestion of deceit, there are always participants who are ignorant of the regulations.
Discrepancies can also arise when short positions are held by a large investment banking operation offering
multiple stock market services as well as proprietary trading activities. Such activity can introduce the
possibility of either non-counting or double-counting when custodians are involved and beneficial ownership
issues become unclear.
Finally, a simple fact is that the Australian Securities Exchange also keeps its own register of short positions.
The figures provided by ASIC and by the ASX at any point do not necessarily correlate.
FNArena has offered this qualified explanation of the vagaries of short stock positions as a warning to
subscribers not to jump to any conclusions or to make investment decisions based solely on these unqualified
numbers. FNArena strongly suggests investors seek advice from their stock broker or financial adviser before
acting upon any of the information provided herein.
Find out why FNArena subscribers like the service so much: "Your Feedback (Thank You)" - Warning this story
contains unashamedly positive feedback on the service provided.
FNArenais proud about its track record and past achievements: Ten Years On
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In Brief: Fuel Retailers, Residential Property,
Gaming & General Insurers
Weekly Broker Wrap, In Brief: higher margins for fuel retailers; residential property listing volumes; gaming
sector trends and Australian general insurers.
–Higher refining margins lift Australian fuel retailers
–Listing volumes to decline for residential property
–Solid backdrop for gaming industry
–Morgan Stanley prefers QBE Insurance among general insurers
By Mark Woodruff
Fuel retailers
Macquarie raises its 2022 earnings forecast for Australian fuel retailers to reflect higher refining margins.
Recent first quarter updates from Viva Energy ((VEA)) and Ampol ((ALD)) also indicate to the broker the second
quarter operating environment for domestic fuels is much stronger, after the first quarter was impacted by
covid lockdowns. A sluggish mobility recovery, weather impacts and rising oil prices also weighed.
The analyst lifts its 12-month target price for Viva Energy to $2.90 from $2.80 on higher margins for the
Geelong refinery and increased aviation volumes. The Outperform rating is maintained, with the share price
still considered to be trading at a discount, despite a 15% rally so far this year.
Meanwhile, Macquarie also raises its 2022 EPS forecast for Ampol by 15% on higher margins at refining
operations in Lytton. In addition, the broker was impressed by a 5.8% increase in shop income, and an
expansion in convenience store gross margins during the first quarter. No target price or rating is proffered due
to research restrictions.
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Residential property listings in Australia
Goldman Sachs remains Buy-rated on REA Group ((REA)) and News Corp ((NWS)) after reviewing the outlook for
residential property listings in Australia.
While data show positive near-term listing trends, the broker expects listings volumes to decline over the
next few years. It’s noted that housing turnover and construction tend to fall sharply one to two years after
the RBA starts lifting interest rates.
However, should property transactions decline, greater listings volumes may provide an offset. This is due
to less off-market sales and more unsold/repeat listings, explain the analysts.
Overall, Goldman Sachs raises its FY22 total listings forecast (residential and commercial) for REA Group to 10%
from 8%, which results in a 2% lift in target price to $170. Separately, a strong audience performance is noted
for REA India, while Move Inc in the US now has a weaker audience share.
Forecasts are upgraded for News Corp to allow for the amended estimates at 61.6%-owned REA Group, along
with the recently completed acquisition of oil price information service, OPIS. As a result, News Corp’s target
price is reduced by -2% to $41.30. The analysts highlight continued listings headwinds in the US.
Gaming sector trends
The latest domestic lottery trends suggest to Goldman Sachs a solid backdrop for the gaming industry with
strong positive read-through for both Tabcorp ((TAH)) and Jumbo Interactive ((JIN)).
While Powerball sales momentum is strong, Ozlotto appears benign to the analysts, as all the large jackpots
came in the month of January.
Meanwhile, the broker points out covid restrictions impacted the start to the year for electronic gambling
machines (EGM), though momentum has improved steadily, while in New Zealand recent comments from
SkyCity Entertainment Group ((SKC)) suggest April EGM activity is consistent with pre-covid levels.
For Tabcorp, Goldman Sachs anticipates a softer outcome for Gaming Services and Wagering for FY22-24,
partly offset by better Lotteries momentum. With the group’s earnings skewed towards the Lottery business,
the broker’s target price rises to $6.25 from $6.20.
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Overall, the analysts see upside ahead for Lotteries from a shift to higher margin digital, and an upcoming
OzLotto game change. In addition, with plans to demerge the Lotteries and Keno business, the standalone
business should rerate due its quality and scarcity, as well as incremental ESG interest. A Buy rating is retained.
Consistent with the upgrades for Tabcorp, Goldman Sachs increases its earnings forecasts for Jumbo
Interactive across FY22-24 by an average of 3%, given the stronger Lottery momentum. As a result, the broker’s
target price rises to $18.00 from $17.40 and the Neutral rating remains.
While remaining generally constructive on Star Entertainment ((SGR)), Goldman Sachs lowers its rating to
Neutral from Buy. This is because of ongoing and extended regulatory inquiries in NSW, which may lead to a
higher level of costs for compliance and regulation over the near to medium term. The broker’s target price
falls to $3.75 from $4.10.
The analysts like management's initiatives around splitting the company in two to create a property company
and an operating company. Also, they note the Gaming sector has generally lagged other sectors with respect
to reopening tailwinds.
Australian general insurers
Morgan Stanley raises its FY23 earnings estimates for Australian general insurers as higher investment yields are
expected from rising interest rates, despite lurking inflation risks and increasing driving activity.
Industry margins will also be impacted by claims inflation from supply chain constraints, adding to the cost
pressures for catastrophe insurance and reinsurance.
Nonetheless, the broker raises its target price for Suncorp Group ((SUN)) to $12.50 from $12.10, Insurance
Australia Group ((IAG)) to $4.05 from $3.90 and for QBE Insurance ((QBE)) to $15.00 from $14.50.
The analysts prefer QBE (Overweight), which has an opportunity to sustainably improve returns as premiums
are rising faster in commercial lines globally, while Suncorp (Equal-weight) and IAG (Underweight) face a tough
trade-off between growth, margins and earnings quality.
Given large climate risk exposure in Australia, the broker notes Suncorp and IAG may need to materially raise
their respective budgets for catastrophe insurance. Both groups are also thought to face a difficult reinsurance
renewal in July.
Along with significant tailwinds from rising interest rates, QBE recently stated its Ukraine exposure is not
material, and Morgan Stanley believes its aviation exposure is modest. With US insurance premiums increasing
by 6% in the first quarter of 2022, the group is also set to benefit from stronger pricing, which is expected to
result in compounding improvement for margins.
Both IAG and Suncorp have higher exposure to personal insurance in Australia and New Zealand, resulting in
more subdued pricing trends in FY22 and FY23, explain the analysts.
Find out why FNArena subscribers like the service so much: "Your Feedback (Thank You)" - Warning this story
contains unashamedly positive feedback on the service provided.
FNArena is proud about its track record and past achievements: Ten Years On
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Rudi's View: Ampol, CSL, Temple & Webster And
WiseTech Global
In this week's Weekly Insights:
-Growing Risk Is The Message
-CSL: Back To $335, And Beyond
-Conviction Calls
By Rudi Filapek-Vandyck, Editor FNArena
Growing Risk Is The Message
It's never easy to predict what exactly will spook financial markets, or when it might happen, but as the end of April
approaches it looks like the US Fed's messaging about an accelerated tightening process has finally been taken seriously.
And the same goes for the Chinese economy as Beijing's zero-covid policy keeps important hubs in lockdown.
The Australian share market is one of the best performers around the globe in 2022, thanks to a large index exposure to
commodity producers enjoying super cycle-like conditions.
Up until last Friday, one could have sworn the ASX200 is firmly en route to setting a new all-time high, but the general
mood has suddenly made a big switch.
Those who swear by seasonal patterns are about to eat their own words, I believe. Traditionally, April is among the most
profitable months of most calendar years but I already had an inkling that strong rally in March has pulled forward the
gains that otherwise were destined to be enjoyed in April.
Strap yourself in. It's going to get hairy, yet again.
For weeks I have been cautioning readers of Weekly Insights it is time to dial back on the overall risk taking. That same
message still applies. Inflation is sticking around at too high a level for too long and the Federal Reserve in the US needs to
step on the accelerator. Economic growth is decelerating.
How long before we see the impacts on corporate profitability and growth?
In terms of portfolio exposures, we're entering a time when solid, robust business models on reasonable valuations become
attractive again. Think Amcor ((AMC)) and Woolworths ((WOW)), but also CSL ((CSL)), Goodman Group ((GMG)) and Telstra
((TLS)).
A few quotes from recent writings that suddenly look a lot more savvy and prescient:
"I believe price action for the Australian share market is not representative of the risks that lay ahead". (This has pretty
much been my opening statement in the presentations I gave to members of AIA and ASA recently).
Last week I asked the question: "Are we witnessing a glaring disconnect between unbridled share market optimism and
deteriorating market fundamentals?"
In the week prior I wrote: "The outlook for equities in the months ahead looks more uncertain than is currently suggested
by daily price action, so I'd definitely not be afraid to carry a healthy dose of cash, which can also be put to work when
market volatility offers up opportunities."
Heed the message.
More to read:
-https://www.fnarena.com/index.php/2022/04/21/rudis-view-family-zone-healthia-mineral-resources-readytech-and-xero/
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-https://www.fnarena.com/index.php/2022/04/13/rudis-view-peters-portfolio-reviewed/
-https://www.fnarena.com/index.php/2022/04/07/rudis-view-real-market-support-is-invisible/
-https://www.fnarena.com/index.php/2022/03/24/rudis-view-preparing-for-august/
-https://www.fnarena.com/index.php/2022/03/17/rudis-view-double-your-protection/
-https://www.fnarena.com/index.php/2022/03/10/rudis-view-risk-is-tangible-and-on-the-rise/
CSL: Back To $335, And Beyond
Throughout CSL's firm multi-year uptrend that ultimately took its share price to $335 in 2020, Morgan Stanley was one of
the laggards when calculating a valuation and setting price targets for Australia's number one biotech company.
Whereas others were not afraid to put forward price targets well beyond $300, Morgan Stanley's comparative valuation has
mostly remained around $280.
Its target only crossed the $300 level in 2022 and now sits at $310 as part of an in-depth research effort that should be of
interest to today's investors and shareholders for a variety of reasons.
First up, and in-line with that fresh price target (nearly 15% above Friday's closing share price), it is Morgan Stanley's view
that the time to become more positive on CSL's future is now.
Plasma collection data have returned to pre-pandemic volumes and industry indications are the recovery is well and truly
gaining traction.
Margin pressure too should peak either in the second half of this year, or the first half of next year, which means FY22 can
become the company's springboard to a much stronger period ahead.
And then there's the acquisition of Vifor which, the broker calculates, should add between 8%-10% to CSL's earnings per
share growth from FY23 onwards.
On this basis, and assuming CSL shares continue trading on a forward-looking Price Earnings ratio of 35x, it looks feasible
those shares will revisit their all-time peak of 2020 in the year ahead (circa $328, suggests the broker). But CSL
management has a track record for delivering positive surprises, as it did in the past with Seqirus.
So why not take a look into a potential repeat with positive outcome once Vifor is part of the group?

Morgan Stanley's bull case scenarios consider faster growth in selling Vifor products (with CSL adding larger distribution
capabilities), the adoption of specific Vifor products into Patient Blood Management (PBM) by CSL or even successful
add-ons coming out of Vifor's product pipeline.
Long story short: such bullish scenarios can potentially add 33% in additional growth -on top of the base case growth that is
now assumed- to CSL's EPS growth by FY25. On the current PE of 35x this would take CSL's share price -all else remaining
equal- to $519 (forecast EPS US$11.10).
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However, assuming CSL's forward PE normalises to circa 30x, a more realistic scenario, maybe, is a share price of $444.70,
suggests the report. Note this is not a forecast per se. The report explicitly states not all the elements necessary to see the
broker's bull scenario materialise might fall into place.
Maybe the safest message to take home is that better times seem on the horizon for CSL. Some 26 months after the shares
peaked on maximum covid panic and uncertainty, that's not a bad position to be in.
Conviction Calls
Strategists at Morgan Stanley believe global financial markets are entering a phase of above trend inflation, which should
soon start falling, while the pace of economic growth is slowing too.
Under such a scenario, argue the strategists, investors are best off with exposure to Consumer Staples, Healthcare,
Utilities, and REITs.
In the same vein, Australia remains the broker's preferred equity market, with an emphasis on high yielding exposures.
Morgan Stanley highlights both Telstra and Spark New Zealand ((SPK)), as well as the Vanguard Australian Shares High Yield
ETF ((VHY)).
Elsewhere, Morgan Stanley analysts have used an in-depth report on global eCommerce companies to highlight the
potential for Temple & Webster ((TPW)) in Australia.
The broker believes the savage de-rating for the shares in 2022 looks well-overdone given the company's potential for
continued strong growth in sales, additional market share expansion and higher profits and cash flows.
Its price target of $14 compares with a last share price of $6. The arrival of covid will only further accelerate the shift
towards online retailing, states the report, with this process in general still only in its infancy in Australia.
****
Portfolio managers at T Rowe Price are pretty much singing from the same hymn sheet as Morgan Stanley these days.
Most preferred equities exposure: Australia, because corporate profit forecasts for the ASX are still rising.
Globally, however, the asset manager is now positioned Underweight equities "given moderating growth and earnings
outlook amid an active Fed and inflation concerns".
****
Analysts at Jarden wish to emphasise the point that investors in Australia are too eager to sell everything with a 'tech' label
attached to it, arguing it's like throwing out the baby with the bathwater as not all technology companies on the ASX are
loss-making with shaky looking balance sheets.
Instead, plenty of tech companies are currently net cash, including Elmo Software ((ELO)), Nitro Software ((NTO)), IDP
Education ((IEL)), Bravura Solutions ((BVS)), Altium ((ALU)), WiseTech Global ((WTC)) and Pointsbet Holdings ((PBH)).
Others are generating positive free cash flow, including WiseTech Global, Altium, REA Group ((REA)), Domain Holdings
Australia ((DHG)), Carsales ((CAR)), Seek ((SEK)), ReadyTech Holdings ((RDY)), IDP Education, and Bravura Solutions.
The latter companies, argues the broker, also have large addressable markets that should secure growth for years into the
future.
For investors with a preference for free cash flow generation, Jarden's favourite top three consists of WiseTech Global, IDP
Education, and ReadyTech Holdings.
****
In a report that was put together before Ramsay Health Care ((RHC)) became the latest target for private equity and a
local pension fund, UBS strategists tried to identify who could be next on the ASX.
UBS believes companies that stand out through strong free cash flows and low balance sheet gearing could be "interesting"
from a purely quantitative and financial view of point.
Its data analysis points towards Ainsworth Game Technology ((AGI)), GrainCorp ((GNC)), BlueScope Steel ((BSL)), Cimic
Group ((CIM)), and Platinum Asset Management ((PTM)). among others.
Investors should note Cimic is about to be privatised by its major shareholder, while the mentioning of Platinum certainly
looks interesting given Perpetual's ((PPT)) failed attempt to acquire Pendal Group ((PDL)), at least thus far.
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****
Wilsons' Model Portfolio has removed Block ((SQ2)) and increased exposure to local banks through buying additional shares
in National Australia Bank ((NAB)) and ANZ Bank ((ANZ)).
Its latest strategy update centres around finding companies on below-market PE multiples that should have at least three
years of positive earnings growth.
Among those identified are Amcor, Ampol ((ALD)), James Hardie ((JHX)), Washington H Soul Pattinson & Co ((SOL)),
insurers and banks, commodity producers such as Allkem ((AKE)) and Mineral Resources ((MIN)), industrial companies such
as Seven Group Holdings ((SVW)), Brambles ((BXB)) and Aurizon Holdings ((AZJ)), and utilities and laggards in the REITs
sector.
(This story was written on Monday 25th April, 2022. It was published on the day in the form of an email to paying
subscribers, and again on Thursday as a story on the website).
(Do note that, in line with all my analyses, appearances and presentations, all of the above names and calculations
are provided for educational purposes only. Investors should always consult with their licensed investment advisor
first, before making any decisions. All views are mine and not by association FNArena's – see disclaimer on the website.
In addition, since FNArena runs a Model Portfolio based upon my research on All-Weather Performers it is more than
likely that stocks mentioned are included in this Model Portfolio. For all questions about this: info@fnarena.com or via
the direct messaging system on the website).
****
BONUS PUBLICATIONS FOR FNARENA SUBSCRIBERS
Paid subscribers to FNArena (6 and 12 mnths) receive several bonus publications, at no extra cost, including:
– The AUD and the Australian Share Market (which stocks benefit from a weaker AUD, and which ones don't?)
– Make Risk Your Friend. Finding All-Weather Performers, January 2013 (The rationale behind investing in stocks that
perform irrespective of the overall investment climate)
– Make Risk Your Friend. Finding All-Weather Performers, December 2014 (The follow-up that accounts for an ever changing
world and updated stock selection)
– Change. Investing in a Low Growth World. eBook that sells through Amazon and other channels. Tackles the main issues
impacting on investment strategies today and the world of tomorrow.
– Who's Afraid Of The Big Bad Bear? eBook and Book (print) available through Amazon and other channels. Your chance to
relive 2016, and become a wiser investor along the way.
Subscriptions cost $450 (incl GST) for twelve months or $250 for six and can be purchased here (depending on your status,
a subscription to FNArena might be tax deductible): https://www.fnarena.com/index.php/sign-up/
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TERMS AND CONDITIONS OF USE, AND DISCLAIMERS
These Terms and Conditions of Use, and Disclaimers constitutes your agreement with FNArena Ltd
with respect to your use of its FNArena website, its weekday news periodical, Australian Broker Call,
as well as any other publications (including articles) FNArena may publish on its website, or
anywhere else, from time to time.
Please read the contents of this page carefully as it contains important legal information and
disclaimers. By entering and perusing the website, reading the Australian Broker Call, or, if you are
subscriber, by entering the password protected part of the website, you acknowledge that you have
read, understood and accept this agreement.
By accepting this agreement you acknowledge, understand and accept the following:
1. Reference to “FN Arena” and “FNArena” means reference to FNArena Ltd, its journalists,
directors, other employees, affiliates, agents, associates and subsidiaries.
2. FNArena Ltd is the owner of the FN Arena website and brand name.
3. Reference to “we” or “us” is reference to FNArena.
4. Reference to “this website” or the “FNArena website” means reference to www.fnarena.com, and
includes reference to FNArena’s weekday news periodical, Australian Broker Call, as well as any
other publications (including articles) FNArena may publish on this website, or anywhere else, from
time to time.
5. Reference to “news periodicals” means reference to FNArena’s weekday periodical, Australian
Broker Call, as well as any other periodicals FNArena may publish from time to time on this website,
or anywhere else, from time to time.
6. Reference to “publications” in this agreement means any material, including articles, published or
put in print on the FNArena website, or anywhere else, whatsoever, and includes FNArena’s
weekday periodical, Australian Broker Call, and any other periodicals FNArena may publish from
time to time.
7. Reference to a “visitor” means, you, a visitor to this website, and includes a subscriber to
Australian Broker Call as well as any other publications or periodicals FNArena may, from time to
time, publish through its website.
8. FNArena is a media company which employs financial journalists to report financial news.
FNArena’s journalists perform the required research and collect the information that is, ultimately,
each day, published on this website and in FNArena’s news periodicals. As is obvious, the process by
which the information is collected and delivered to you is a purely journalistic one and, therefore,
the comments, opinions and recommendations FNArena reports on this website are not the
opinions of FNArena or any of its journalist or other employees. FNArena is ONLY and specifically a

matter‐of‐fact reporter of industry signals suggesting price direction probability of some shares.
FNArena simply delivers the information – it does not create it.
9. Although FNArena obtains the information published herein from sources deemed to be reliable,
and given and received in good faith, it cannot and does not guarantee its accuracy. FNArena does
not take any responsibility either for the financial soundness or for the correctness of statement
made or opinion expressed in the data or content reported by FNArena, and cannot and does not
guarantee the reliability and accuracy of the opinions of the brokers whose opinions,
recommendations and forecasts it reports.
10. FNArena publishes this website, all publications and its periodicals strictly for convenient
personal, non‐commercial, educational and informational purposes of its subscribers only. Our goal
is to provide the subscribers with a convenient starting point of potentially useful, but not
comprehensive, content that can educate or otherwise enhance a visitor’s knowledge base and
frame of reference.
11. FNArena is NOT a stock broker or financial or trading advisor, nor is it an advisory service of any
kind, and no advice or recommendations on investments or trading are made nor implied on this
website. Nothing contained in this website is intended to be, nor shall it be construed as, advice or
recommendation. Any investment or other decisions made by you must be based solely on your own
evaluation of the targeted subject for investment, and your financial circumstances and investment
objectives, and FNArena will not be held liable for any such investments and decisions.
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does so at their own risk, and agrees that they cannot hold FNArena responsible and/or liable for
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